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Renowned Angel investor Bill Payne held a two-hour seminar yesterday to help entrepreneurs learn how to attract investors for their fledgling companies. 

Remo Zaccagna
	


This week, six local companies are hoping to be touched by an Angel. 

Yesterday, the Centre for Research and Innovation (CRI) held an Angel Investing seminar at the Grande Prairie Regional College. Bill Payne, a noted Angel investor in the United States, hosted the seminar. 

“The purpose is to kick-start an Angel group here, it may take a while to get rolling, and there may be no investments that arise from the activities that we’re having this week, but hopefully we’ll be starting that will result in a thriving Angel community,” Payne said. 

Typically there are three members of the “capital food chain” for entrepreneurs companies in the pre-seed, or startup phase – family and friends, Angel investors, and venture capitalists, Payne said. 

However, where they differ is that Angel investors average about $35,000 per investment, while venture capitalists are often more interested in older, established companies, and they average approximately $3 million per investment. 

In addition, Angel investors supply their own money, which is not the case with venture capitalists, and they often invest in exchange for convertible debt or ownership equity.

Payne said most investors are looking for start-ups to grow to $30 million revenue over five years, but that figure may vary. Generally, most Angel investors are involved for the long haul, and leave when the founder sells the company at a “healthy” profit. 

“Angels provide seed and start-up capital for new ventures with promising products that will scale to become reasonably large companies in a relatively short period of time,” Payne said. “And who also have an experienced and qualified management team that is looking for mentoring or coaching assistance from their investors.” 

Following the seminar yesterday, Payne held a workshop with six local entrepreneurs and companies to teach them how they can attract investors. 

The key to attracting investors, he said, is to have a well-thought out business plan, a strong management team and, finally, a marketable product. 

“They talk way too much about the product and not enough about their business. We want to know about their competitive advantage and their management team, and how much money they need, and how big they can be, and how scaleable they are,” he said, “And we don’t want to hear only about the product, and their intellectual property, and their technology.” 

Today, Payne will switch focus and lead a workshop with several local and regional business leaders interested in investing in local start-ups. 

Then tomorrow, three of the six entrepreneurs will be chosen to meet with the investors to make their sales pitch for possible investment. 

“Most inventors or innovators, when they have a new product and they want to move it into the marketplace, they need money and there’s a gap. And so Angel investment is an area in which we believe that the people in the area who have been successful in business and are looking at supporting the next round of innovators,” said CRI director Bruce Rutley. 

“We’re going to put a structure in place that will allow them to meet up with the new entrepreneur and to help them invest in that.” 

Establishing an Angel network in the region makes sense, especially since roughly 40% of all patent inquiries in Alberta are from the Peace Country, Rutley said. 

“We’re a hotbed of innovation and there’s a gap here related to funding, so we’re trying to plug that hole,” he said. 

One company that attended yesterday’s seminar and subsequent workshop was Golden Sheep Power Inc. Adrian Smedstad said she hopes Golden Sheep will be one of the three companies that will be meeting with investors tomorrow. 

However, even if that’s not the case, she said she’s learned from the experience and that will benefit the company moving forward. 

“I learned the point of view from the investor themselves, it’s very different than that from an entrepreneur. From an entrepreneur point of view, we feel that we have 100% ownership of our ideas and our intellectual property and that we have the biggest, best thing coming,” she said. 

“But from an investor’s point of view, they see thousands of these a year, so what is going to put us above other people is really what I’m hoping to get from these sessions.” 
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